Forward Atlanta Breakfast

Tuesday, March 4, 2003 at 7:30 am

Georgia-Pacific

I.
Welcome, Introduction & Background

Pete Correll


· Thank you for coming.

· We appreciate your interest and support of Forward Atlanta.

· Self-Introductions if appropriate.

· Purpose of the meeting today:

· Overview of Forward Atlanta’s history and purpose.

· Present our track record and game plan for the next 5-year cycle.

· Talk to you about your involvement.

· By way of background: 

· Forward Atlanta has been in existence in some form for over 50 years and acts as the national and international marketing force for our 20-county region.  

· It has a tremendous track record of success, not only in economic development, but also more recently in helping to improve our region’s business climate and quality of life.

· Most importantly, Forward Atlanta also has a great record of “good stewardship”…….utilizing resources efficiently and effectively.  Georgia Pacific has invested substantial dollars in this program for a number of years and we feel very good that the money has been well spent as evidenced by the results.

· In January we launched a new, five-year $23 million campaign that will continue to focus on strategic targeted marketing as well as business climate and quality of life enhancements.  Currently, we are raising the funds to implement this program and I have agreed to be a Co-Chair for the funding effort.  

· Sam Williams is going to  provide some additional detail on our plans for the next five years and then we can answer any questions you might have.
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II.
Review Power Point Handout



Sam Williams

III.
Question, Comments, Discussion


Sam Williams










Pete Correll

· Stop here and answer questions.

IV.
Call to Action/Closing Remarks


Pete Correll

· As I said earlier, Georgia Pacific has been a major supporter of Forward Atlanta because we believe it has displayed a great return on investment.  We hope each of you will consider joining us by making an investment for the next cycle.

· Rob Radcliff, our Project Manager for the funding campaign, will be calling to set up a brief follow-up appointment with each of you to answer any additional questions you might have and finalize your commitment.

· If there are no other questions, I’d like to thank you again for coming and I hope I can count on your support.  

