FORWARD ATLANTA IMPACT 1998-2002

RESIDENTIAL REAL ESTATE BROKERAGE

Preserving and growing the attractiveness of metro Atlanta is a top priority of Forward Atlanta.  This benefits the residential real estate brokerage industry in many ways:

· Attracting new companies and jobs to the region

· Ensuring continued expansion of existing companies, creating new jobs

· Addressing quality of life issues to ensure talent wants to relocate to the region

The benefits are clear – new jobs and an attractive quality of life equal more people buying houses in metro Atlanta.  Metro Atlanta has led the nation in total housing permits each year since 1991, adding an average of 60,000 new single family houses each year since 1998.  If you assume a $150,000 average sale price (probably low based on median results by county) and a 7% commission this would mean $630 million in commissions each year just based on new home sales alone.  Even if the developers used in-house representation so that commissions were only 3.5% for the “independent” portion of the industry, this would still be $315 million in total commissions per year.

Specific MACOC-assisted new business efforts have attracted almost 10,000 new jobs to the region during this latest Forward Atlanta program 1998-2002.  Given the indirect impact of these new jobs (multipliers of at least 2:1 are common since many have been high paying jobs) it is easy to see how more than 30,000 homebuyers may have been brought here by specific MACOC-assisted projects.  This of course only counts the narrow list of projects where MACOC was heavily involved – it does not account for the benefits of the progress made on transportation, water, air, education, and other issues that are critical decision influencers for all companies who decide to relocate or expand in the region.

Even if you felt that Forward Atlanta was responsible for only 1% of the growth of the region that would be at least $3.1 million in incremental commissions per year for the industry.  Given that no other group is aggressively focused on economic expansion and quality of life issues for the entire region, it is easy to see why Forward Atlanta is a high return investment.

FORWARD ATLANTA IMPACT 1998-2002

RESIDENTIAL HOUSING CONSTRUCTION

Preserving and growing the attractiveness of metro Atlanta is a top priority of Forward Atlanta.  This benefits the residential construction industry in many ways:

· Attracting new companies and jobs to the region

· Ensuring continued expansion of existing companies, creating new jobs

· Addressing quality of life issues to ensure talent wants to relocate to the region

The benefits are clear – new jobs and an attractive quality of life equal more people buying houses in metro Atlanta.  Metro Atlanta has led the nation in total housing permits each year since 1991, adding an average of 60,000 new single family houses each year since 1998.  If you assume a $150,000 average sale price (probably low based on median results by county) and a 10% gross profit margin this would mean $900 million in incremental profits created annually for the new home construction industry (not including multifamily housing).

Specific MACOC-assisted new business efforts have attracted almost 10,000 new jobs to the region during this latest Forward Atlanta program 1998-2002.  Given the indirect impact of these new jobs (multipliers of at least 2:1 are common since many have been high paying jobs) it is easy to see how more than 30,000 homebuyers may have been brought here by specific MACOC-assisted projects.  This of course only counts the narrow list of projects where MACOC was heavily involved – it does not account for the benefits of the progress made on transportation, water, air, education, and other issues that are critical decision influencers for all companies who decide to relocate or expand in the region.

Even if you felt that Forward Atlanta was responsible for only 1% of the growth of the region that would be $9 million in incremental profits per year for the industry.  Given that no other group is aggressively focused on economic expansion and quality of life issues for the entire region, it is easy to see why Forward Atlanta is a high return investment.

FORWARD ATLANTA IMPACT 1998-2002

COMMERCIAL REAL ESTATE BROKERAGE

Preserving and growing the attractiveness of metro Atlanta is a top priority of Forward Atlanta.  This benefits the commercial real estate brokerage industry in many ways:

· Attracting new companies and jobs to the region

· Ensuring continued expansion of existing companies, creating new jobs

· Addressing quality of life issues to ensure talent wants to relocate to the region

The benefits are clear – new jobs and an attractive quality of life equal more people buying houses in metro Atlanta.  Metro Atlanta has been one of the most vibrant real estate markets in the country, with a net absorption of 105 million square feet for 1998-2001.  

If you assume average rates for the three classes of space and average commissions you can quickly see the benefit of this growth for the region

Class
Net Absorption 1998-2001
Estimated Avg. Rate Per Sq. Ft.
Average Commission
Total Commission Revenue Per Year

Office
25 million
$23
4%
$23 million

Industrial
52 million
$15
4%
$31 million

Retail
28 million
$20
$2 per sq ft. upfront
$14 million

TOTAL
105 million


$68 million

Note: Industrial range between $11 lease and $30 build for distribution and between $4 to $25 for warehouse depending on lease or build.  Retail ranges from $12-$40 depending on type of space.  $14 million per year reflects total payment of $56 million spread over four years given that retail commissions are often one time upfront deals.
Specific MACOC-assisted new business efforts have attracted almost 10,000 new jobs  absorbing more than 7.1 million square feet to the region during this latest Forward Atlanta program 1998-2002.  This of course only counts the narrow list of projects where MACOC was heavily involved along with other partners – it does not account for the benefits of the progress made on transportation, water, air, education, and other issues that are critical decision influencers for all companies who decide to relocate or expand in the region.

Even if you felt that Forward Atlanta was responsible for only 1% of the growth of the region that would be at least $6.8 million per year in incremental commissions per year for the industry.  Given that no other group is aggressively focused on economic expansion and quality of life issues for the entire region, it is easy to see why Forward Atlanta is a high return investment.
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SELECTED MAJOR RELOCATIONS ASSISTED BY MACOC

Company
Year
# Jobs
Square Feet
Equivalent Real Estate Investment
Type of Operation
County
Who Built The Space?
Who Represented The Two Sides?

Merial Pharmaceutical
2001
1,000
132,500
$25 million
North American HQ
Gwinnett
Crescent Resources – developer, manager & leasing company
Staubach

GE Power Systems
1998 initial move
2,250


250,000 (prob. higher now)
$20.8 million for initial energy service move in 1998
National HQ (originally Energy division, later HQ)
Cobb
Cousins Properties- also manage & lease bldg.
Cushman & Wakefield (GE)

Domtar, Inc.
2001
200
50,000
$1.7 million
Division HQ
Fulton
Cousins Properties
Simpson Organization/

Cousins Property

Cingular Wireless
2000
500 new relocations
615,000
$176 million total for two buildings
National HQ
Fulton
5565 Glenridge Connector

The Hogan Group developed & lease space
Listing agent –The Hogan Group Glenridge Highlands II

The Beck Group-consultant

ALLTEL
1999
2,000


550,000
$70 million
Regional HQ
Fulton
Beers Construction Co., Architects- Smallwood, Reynolds, Stewart & Associates

Campus developer- Hines LP
Lincoln Harris (Lincoln Property Group)- leasing agents on small-space move out for consolidation to campus

Nova Information Systems
1999
350
90,000
$5 million
Call Center
DeKalb
David Linnear- listing agent w/ equity office prop. Broker on owner-side, 770-350-1015
CB Richard Ellis

Russell Corp.
1999
280
250,000
$20 million
Global HQ (dual with AL)
Cobb
Pope & Land


Pope & Land

AVX Corp.
2001
25
49,000
800,000
Dist. Center
Gwinnett
Duke Weeks
Duke Realty

E*Trade
1998
325
102,000
$8 million
Operations Center
Fulton
Holder Construction,  100 & 300 Windward Plaza Clark Gore 770-988-3131
Staubach & Staubach

APAC
2002
180
27,000
$2 million
Business support center
North Fulton
Holder Construction
Staubach

Internap
2002
130
(110,000 already had under lease)
None
US HQ
Fulton
Cousins
Cousins

Foamex
1998
100
250,000
$6.25 million
Mfg Plant
Fulton
(left msg for Simmons)
(Bob Simmons)

MARS (Musicians Planet)
1998
20
95,500
$2.38 million
Whse/Dist
Gwinnett
IDI
IDI

Porsche Cars NA
1998
80
32,000
$2.5 million
NA HQ
Fulton
Yarmouth/Lendlease Sumitono
InsigniaESG; Boss Management

Ricoh Electronics
1998
100
110,000
$2.75 million
Mfg. Plant
Gwinnett
Ricoh
Ricoh purchased land (Busbee)

Autostar Industries (Ameraparts)
1999
35
260,000
$6.5 million
Regional HQ
Fulton
Ford Motor Co.
NAI Brannen Goddard (space vacant again because they went out of business)

Kendall Healthcare
1999
200
600,000
$15 million
Warehouse
Fulton
Trammell Crow/RACO
Cushman & Wakefield

Pramac Industries
1999
50
97,000
$7.7 million
National HQ
Cherokee
Robert Pattillo Properties
CBRE; Grubb&Ellis

United Spring Wheat Processors
1999
31
86,000
$6.8 million
Mfg Plant
Henry
Duke Weeks
Duke Realty

Vantage Group
1999
113
62,000
$1.24 million
Mfg Plant
DeKalb
John W. Rooker
John W. Rooker

Core Location
2000
5
941,200
$2 million
Ops Center
Fulton
Sears
Carter ONCOR

Duro Tire and Wheel
2000
50
125,000
$5 million
Mfg Plant
Newton
Pattillo
Pattillo

ORIX Financial Services
2001
30
69,500
$1.5 million
National HQ
Cobb
Taylor & Mathis
Taylor & Mathis

TOTALS FOR SELECTED PROJECTS ONLY

Over 8,050 jobs
Over 4.8 million sq. ft.






MORE BACKGROUND DETAILS ON OUR MACOC INVOLVEMENT IN THESE PROJECTS

Company
Year
Type of Operation
County
Who Built The Space?
Who Represented The Two Sides?
BACKGROUND DETAILS ON MACOC INVOLVEMENT

Merial Pharmaceutical
2001
North American HQ
Gwinnett
Crescent Resources – developer, manager & leasing company
Staubach
Staubach went to GA Power who brought us in as a helper along with GDITT – we were not the lead but were valid player in deal

GE Power Systems
1998 initial move
National HQ (originally Energy division, later HQ)
Cobb
Cousins Properties- also manage & lease bldg.
Cushman & Wakefield (GE)
Joy DeVries we think was the lead on original Energy division, but for HQ no one did anything except the state incentive

Domtar, Inc.
2001
Division HQ
Fulton
Cousins
Simpson Organization/

Cousins Property
We were the lead  (John Gilman)

Cingular Wireless
2000
National HQ
Fulton
5565 Glenridge Connector

The Hogan Group developed & lease space – 
Listing agent –The Hogan Group Glenridge Highlands II

The Beck Group-consultant
They contacted us directly but also contacted GA Power and GDITT directly too so we were all really co-leaders

ALLTEL
1999
Regional HQ
Fulton
Beers Construction Co., Architects- Smallwood, Reynolds, Stewart & Associates

Campus developer- Hines LP
Lincoln Harris (Lincoln Property Group)- leasing agents on small-space move out for consolidation to campus
We were the lead (Nancy Nolen, Joy DeVries)

Nova Information Systems
1999
Call Center
DeKalb
David Linnear- listing agent w/ equity office prop. Broker on owner-side, 770-350-1015
CB Richard Ellis
Atlanta based co. that was putting new call center somewhere in SE – we (John) were lead on helping them

Russell Corp.
1999
Global HQ (dual with AL)
Cobb
Pope & Land


Pope+Land
GDITT was the lead, we were part of the team, Cobb was definitely involved too but we helped Jack Ward CEO convince his board that Atlanta was right world class city to move to from Alexander City AL

AVX
2001
Dist. Center
Gwinnett
Duke Weeks
Duke Realty
John Gilman was the lead

E*Trade
1998
Operations Center
Fulton
Holder Construction,  100 & 300 Windward Plaza Clark Gore 770-988-3131
Staubach
We were originally invited in by Atlanta Development Authority and GA Power was also involved.  Eventually went to Alpharetta instead of downtown due to labor, telecom, and power availability issues.  We helped them work on the labor issue and incentives

APAC
2002
US HQ
Fulton
Cousins
Cousins/Staubach
Lead- John Gilman

Internap
2002
US HQ
Fulton
Cousins
Cousins
Lead- John Gilman

Foamex
1998
Mfg Plant
Fulton


Lead- John Gilman

MARS (Musicians Planet)
1998
Whse/Dist
Gwinnett
IDI
IDI
Lead- John Gilman

Porsche Cars NA
1998
NA HQ
Fulton
Yarmouth/Lendlease Sumitomo
InsigniaESG; Boss Management
Nancy Nolan

Ricoh Electronics
1998
Mfg. Plant
Gwinnett
Ricoh
Ricoh purchased the land
John Gilman involved at land purchase stage of transaction

Autostar Industries

/Ameraparts
1999
Regional HQ
Fulton
Ford Motor Co.
NAI Brannen Goddard (space vacant again because the company went out of business)
Lead- John Gilman

Kendall Healthcare
1999
Warehouse
Fulton
Trammell Crow/RACO
Cushman & Wakefield
We were called in directly by the broker: Cushman and Wakefield (John Gilman was the ecodev lead)

Pramac Industries
1999
National HQ
Cherokee
Robert Pattillo Properties
CBRE/Grubb&Ellis
Nancy Musselwhite

United Spring Wheat Processors
1999
Mfg Plant
Henry
Duke Weeks
Duke Realty
John Gilman was the lead

Vantage Group
1999
Mfg Plant
DeKalb
John W. Rooker
John W. Rooker
We were the lead ecodev agency (John Gilman)

Core Location
2000
Ops Center
Fulton
Sears
Carter ONCOR
We were the lead (John Gilman)

Duro Tire and Wheel
2000
Mfg Plant
Newton
Pattillo
Pattillo
We were the lead (John Gilman)

ORIX Financial Services
2001
National HQ
Cobb
Taylor & Mathis
Taylor & Mathis
GA Power was lead, we played major role










































































































